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No. 4-L Single Surface, Me- 
dium sized planer for first 
cutting and finishing work. 


Unless yours is a modern, up-to-the-minute planer, a current BUSS Cabinet 
Surface Planer in your shop would quickly demonstrate savings which would repay its 
cost many times over in a relatively short period of time. In the first place it would give 
you planing of finest quality at three or four times the speed of older planers . . . and 
that means vastly increased production plus the savings in clean-up operations that quality 
planing effects. Secondly, you would find that set-up and change-over time would be 
cut 60 to 70% by our exclusive semi-automatic controls which make absolutely accurate 
adjustments a matter of seconds instead of long and tedious operations of varying 
accuracy. Third, you’ would find that knife grinding and jointing is reduced to a small 
fraction of the time required on the older planers. And yet, these are only some of the 
features that make it much cheaper to own modern BUSS Planers than to do without 
them. Why not investigate? Write for bulletins, now! 


THERE’S A BUSS PLANER TO EXACTLY SUIT YOUR NEEDS 


No. 44 Single Surface, 4 No 66 Single Sur- N 38 Double Sur- No 55 Heavy duty MICRO-SURFACER 

roll planer tor’ frst cutting face, 6 roll planer for face, 8 roti planer for Double Surfacer for for planing hardboard and 

and finishing work. first a and finish- _first a and finish- planing rough lumber. other very thin materials. 
ing work. ing work. 


230 EIGHTH STREET ®@ HOLLAND, MICHIGAN 














Marlite cleans 
with a damp cloth... 
resists heat, moisture 

and stains! 


A permanent, soilproof finish is only one of the many 
features you can be sure of when you surface furniture with 
Marlite. In addition, you'll add more beauty and sales 
appeal with initial savings from 4c to 18c per square foot! 


Marlite plastic finished panels cut and fit like wood, yet won’t 
splinter, crack, or split. You make substantial savings in time and material 
because Marlite is ready for use; eliminates sanding, staining, varnishing. 


Check into the profit possibilities of beautiful Marlite in 
distinctive wood, marble, and plain-color patterns. For complete 
information, write Marlite Division of Masonite Corporation, 
Dept. 512 Dover, Ohio. 


...it sells faster with MBBALEYe irs 


PLASTIC SURFACES 








ANOTHER QUALITY PRODUCT 
OF MASONITE® RESEARCH 
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Quality-Built 


“Built better...to produce better quality'' 














how 
MATTISON 


Equipment 
jumps plant 
profits 


MATTISON DEPENDABILITY HELPS KEEP 


CONVEYOR-FED PRODUCTION RUNNING SMOOTHLY 


at Link-Taylor Corporation, Lexington, N. C. 


If profitable production in your shop depends on unin- 
terrupted flow of parts, then you will be interested in 
the performance record of these Mattison woodworking 
machines at the Link-Taylor Corporation. Three Matti- 
son fast-feed, straight-line rip saws, two automatic shap- 
ing lathes, and two high-speed electric moulders have 
been producing quality parts for fine bedroom furniture 
for more than five years, ‘“‘with less than eight hours’ 
downtime due to maintenance,”’ according to Mr. Archie 
L. Hodges, general superintendent. 





MATTISON 


WOODWORKING 
MACHINERY 
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“Quality comes first in our production, but production 
is also very important,’’ says Mr. Hodges, ‘‘that’s why 
we buy equipment that gives us both.” Excellence of 
design and construction of Mattison woodworking 
machinery makes this kind of profitable performance 
and quality production possible in leading woodworking 
plants everywhere. For information on how these 
machines can help boost your plant profits, ask your 
Mattison dealer for a copy of ‘‘Woodworking Produc- 
tion Reports,”’ just off the press. 
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National News Magazine for 
FURNITURE, BEDDING and 


UPHOLSTERING INDUSTRIES 
A Cosgrove Publication 


Published monthly at American Furniture 
Mart, 666 Lake Shore Drive, Chicago 11. 
PHONE SUperior 7-4100, TELETYPE CG2583. 
Established 1929. Volume 29, Number 6. 


Circulation this issue over 10,000 copies. Con- 
trolled distribution to executives in furniture, bedding 
and upholstering industries with management, pro- 
duction, purchasing, sales and design responsibilities. 

Accepted as CONTROLLED CIRCULATION PUBLICA- 
TION at Grand Rapids, Michigan. Send Form 3579 
to FURNITURE NEWS, 666 Lake Shore Drive, 


Chicago 11, Illinois. Postage Guaranteed. 
MEMBER 
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Case Study F7-1. Amazing speed of 100 
DUO-FAST Air Tackers helped this plant 


boost daily output 73%. Improved quality, too. Note 


how DUO-FAST design insures pinpoint accu- 
racy...even at speeds of 3 and 4 staples a second! 


100 DUO-FAST Tackers do 
‘a month's work in 15 days!” 


Shown above is one short lap in a “race” 
between a leading western manufacturer 
and Christmas. Thanks to the amazing 
fire-power of some 100 Duo-Fast Air 
Tackers, the manufacturer won. 

Case Study F7-1 shows how they turned 
out a full month’s production... in just 
15 days. Average daily output rose 73%! 

Precision Duo-Fast tacking can in- 
crease your plant’s efficiency, too. With 
over 150 staple-tacking models, your 
Duo-FastT man has a tool for every furni- 
ture need. And remember: 

Duo-FastT is the equipment with the 
Free Service Guarantee. Why not send 
for Case Study F7-1 today? 


DUYFAST 


Staplers - Tackers - Staples 


7069 


Send for Case Study 





For fastest manual tacking 

you can’t beat DUO-FAST 
Hammer Tackers. Rugged, yet light 
... with Engineered Balance to cut 
fatigue. Only DUO-FAST offers 
such a wide range of manual and 
air-powered tools. 
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Hammer Tackers 


Air Pliers 


Gun Tackers 


Air Tackers 


Foot Staplers 
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FASTENER CORPORATION 
850-54 Fletcher, Chicago 14, Ill. 








Without obligation, please send us: 
01 DUO-FAST Case Study F7-1 
(‘Automation in Upholstering”’) 


0 Full data on DUO-FAST stapling tools for 
furniture manufacturers. 


Name 





Firm 





Address 





City Zone State 
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LETTERS 





Editor Was Right 


We read in your recent issue 
in Furniture News’ regular month- 
ly department Production Problems 
and Their Solutions of a furniture 
plant which had a problem of their 
finish not covering and having a 
tendency to run and sag. They 
blamed the problem on automatic 
mixing. 

Your editor rightly told them it was 
a problem of viscosity . . . but we 
couldn't help thinking how easily 
their problems could be solved with 
one of our paint heaters. 

Greater build and an almost sag- 
proof film are primary character- 
istics of a hot sprayed film. 


Naturally, we have no way of know- 
ing how well acquainted you might 
be with the hot spray process and 
its advantages. 

We are taking the liberty of for- 
warding you one of our booklets 
entitled ‘Why Hot Spray?”. We be- 
lieve you will be well rewarded by 
a brief reading of this booklet. 
GEORGE PETERS 

The Spee-Flo Company 

720 Polk 

Houston, Texas. 


Supply Industry 


. . . This letter is written to request 


a subscription to your monthly 
publication FURNITURE News. 





Mould shapes 
like these... 
in one 


operation ! 


FOUR SIDE DRESSING 


DOUBLE SURFACING 


TONGUE & 
GROOVE SHEETING 


SHIP LAPPING 


operation 


DROP SIDING 
BEADED SIDING 
operation. 
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e Four-side dressing 
in one operation 


¢ Ball bearing motors for smooth running, high-speed 


For flooring, moulding, siding production, this 
new Model 969 Planer-Matcher-Moulder speeds 
operations on all four sides at one time! 
Sturdy construction, rugged ball bearing motors, 
four knife safety type round cylinders . . 
quality features assure low-cost production and 
years of trouble-free service. 

Convenient controls permit easy adjustments. 
Matcher units may be adjusted even when in 


Write “Today for complete informative brochure 


FAY «EGAN CO. 


2027 Eastern Ave., 
World’s Oldest Manufacturers of Woodworking Machinery 













e Double surfaces 
e Capacity to 20” wide, 
8” thick and 4” four-side 
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Cincinnati 2, Ohio 
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Inasmuch as Ballsun Company 
represents one of the largest sup- 
pliers of specialty hardware and 
mills supplies to the furniture man- 
ufacturing industry throughout the 
eleven Western States, we are nat- 
urally interested in FURNITURE 
NEws. 

ZAN BALLSUN 

Ballsun Company 

Los Angeles, Calif. 


Wants the News 


... Kindly place this company’s 
name on your mailing list to re- 
ceive FURNITURE NEws. 

L. J. OBLER 

Laminated Plastic Products, Inc. 
Oakland, Calif. 


Covers Bedding 


... A few years ago and at my 
former address New Angle Spring 
Bed Co. in Chelsea, Mass., I used 
to receive your national newspaper 
for manufacturers of furniture and 
bedding when it was published in 
tabloid format. As I am still very 
interested in receiving FURNITURE 
News, I will greatly appreciate your 
reinstating my name on your list. 
NATHAN SHAPIRO, President 
Puerto Rico Bedding Mfg. Corp. 
Caguas, Puerto Rico. 


For The Birds 


. . . Our firm is engaged in public 
relations activities for the R. T. 
French Company, manufacturers of 
birdseed. In this capacity we are 
interested in publicizing parakeets 
to the general public. 


It has come to our attention that 
parakeet colors and parakeet designs 
are being used in various phases of 
home decoration — paint, wall cov- 
erings, fabrics, furniture, novelties 
etc. We would like to publicize this 
trend but in so doing must have as 
many actual brand names and pat- 
terns as possible. 

We will appreciate very much any 
information you can give us. 

You may be sure that we will keep 
you informed as to the results of this 
project. We expect that releases on 
the subject will receive wide usage 
in newspapers and consumer maga- 
zines, as we have found that wo- 
men’s editors are extremely interest- 
ed in this story. 

MRS. LEE BOCK, Account Exec. 
Harshe-Rotman, Inc. 

Cutler Bldg. 

Rochester 4, New York. 
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Weyerhaeuser 4-Square Industrial Hardboards 
can be formed into smooth, permanent curves 


Does your product require a panel material that can be bent to a short 
radius? Presto log carriers or magazine racks are illustrations of this 
outstanding characteristic. Weyerhaeuser 4-Square Industrial Hardboards 
will provide a practical and profitable answer! Standard Weytex*, for 
example, is so tough and pliable that 1/8” board can be bent to a 1” 
radius without rupture. Standard Weytex also can be formed into shallow 
draws and simple compound curves. After bending or forming, it retains 
its rigidity and strength. 

4-Square Hardboards now are made in different types to meet a wide 
range of needs: Tempered Weytex*, with high strength, resistance to 
abrasion, suitable for either interior or exterior applications, has excel- 
lent machining qualities; Standard Weytex, for uses that do not require 
the characteristics of a tempered hardboard; Standard or Perforated 
Boards for display or decorative use with or without hardware. Standard 
Weytex is light in color, Tempered Weytex is slightly darker. Both 
products have an excellent smooth surface, providing an ideal base for 
all types of finishes. Write for information and samples. 
*T.M. Reg. 

Weyerhaeuser offers Particle Board, too, as a core for veneers 
and decorative plastics. Send for descriptive literature. 


Weyerhaeuser Sales Company 
DEPARTMENT H H - 67 
First National Bank Building + St. Paul 1, Minnesota 
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@ Tempered Weytex is smooth on one side, 
has a screen impression on the other side. 
Panels are light brown in color. Thicknesses: 
1/10”, 1/8”, 3/16”, 1/4”. 


@ Standard Weytex is smooth on one side and 
has a screen impression on the other. Panels are 
light tan in color with a pleasing fiber pattern. 
Thicknesses: 1/12”, 1/10”, 1/8”, 3/16”, 1/4”. 


@ Weylite is smooth on one side with a screen 
impression on the other. Slightly lower in 
density than Standard Weytex. Made in two 
thicknesses: 3/16”, 1/4”. 


@ Perforated Board available in Tempered 
or Standard, is smooth on one side with a 
screen impression on the other. Perforated 
with 1” centers in both directions and 2” 
margins on edge and ends. Thicknesses: 1/8” 
and 3/16” with perforations 3/16” in diam- 
eter. Also 1/4” thickness with perforations 
9/32” in diameter. 


@ 4-Square Hardboards take all types of 
finishes including wiping stains, lacquers, air- 
dried and baked-on enamel. An ideal base 
for plastics, fabrics, veneers. Excellent gluing, 
laminating characteristics. 
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COMING INDUSTRY EVENTS 





July 8-11 DALLAS, TEX. Southern Furniture Exposition 
Regional Summer Furniture Building. 
Market ; 
July 15-19 LOS ANGELES, CAL. 
july 8-11 SEATTLE. WASH Summer Furniture Market at Los 


} : : Angeles Furniture Mart. 
Northwest Furniture Market 8 


July 22-26 SAN FRANCISCO 
, ' , Summer Furniture Market at 
July 8-12 NEW YORK “ne : 
Regional Summer Furniture Western Merchandise Mart. 
Market Aug. 5-10 MINNEAPOLIS- 
ST. PAUL 
July 8-18 HIGH POINT, N.C. Twin City Summer Furniture 


Market 


Summer Furniture Market at 
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NAVL-CRESTON PADDED VAN 


and 


CUT COSTS 
of 

CRATE MATERIAL 
CRATING LABOR 
EXCESS WEIGHT 
STORAGE SPACE 
UNCRATING 
HANDLING 














NAVL-CRESTON DELIVERS 
NEW GOODS, UNCRATED, FROM 
FACTORY TO CUSTOMER OR 
STORE, READY TO USE OR SELL 


In one easy trip, experienced agents of North American Van Lines, Inc., 
Creston Division provide fast, safe delivery of UNCRATED home or institutional 
equipment, furniture or fixtures. You save costs of labor and materials for 
crating and uncrating. Cost of shipping and space for worthless crating is 
eliminated. You get faster, safer movement of your goods delivered when and 
where you need them. 


North Aner: 


DO THIS NOW... Phone or write for “FACTS ABOUT 
UNCRATED SHIPMENTS AND CASE HISTORIES.” 
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| VAN LINES IN” North American Van Lines, Inc., CRESTON DIV. | 
| Dept.G °* Fort Wayne, Indiana : 
7 Name | 
| Address | 
| City State I 
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Aug. 14-16 MIAMI, FLA. 
Regional Summer Furniture 
Market 


Aug. 25-28 CHICAGO, ILL. 
National Association of Furni- 
ture Mfrs. Annual Convention 
& Supply, Equipment & Fabric 
Fair at Conrad Hilton Hotel. 


Sept. 9-12 BOSTON, MASS. 
Fall Furniture Market at Me- 
chanics Building. 


Sept. 15-16 CHICAGO, ILL. 
High Fidelity Show 


Oct. 10-11 COLUMBUS, OHIO 
National Association of Store 
Fixture Manufacturers, Fall 
Meeting at Deshler-Hilton Hotel. 


Oct. 10-19 EVERYWHERE 
Home Fashion Time. 
Oct. 14-19 CHICAGO, ILL. 


National Furniture Design Show 
at American Furniture Mart & 
The Merchandise Mart. 


Oct. 19-25 HIGH POINT, N.C. 
Fall Furniture Market at South- 
ern Furniture Exposition Build- 


ing. 


Oct. 29-31 LOS ANGELES, CAL. 
Furniture Mfrs. Ass’n. of Cali- 
fornia Annual Western Furni- 
ture & Bedding Supply Show at 
Ambassador Hotel. 


Nov. 17-20 CHICAGO, ILL. 
National Association of Bedding 
Manulacturers Convention & 
Supplies Market at Conrad Hil- 
ton Hotel. 








when in 






Cafe Bohemia 


CLINTON & ADAMS ST. 
CHICAGO 


<a 






Member: Esquire, 
Diners Club, Signet, 
Trip Charge, Approved AAA, 
Duncan Hines. 
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AUTO-NAILERS 


ARE THE GIANT STEP TOWARD 


AUTOMATION! 


They speed production because 
they automatically drive as 
many as 3 nails a second, un- 
der full control of operator: 
brad, clinch, or plain — as de- 
sired. Versatile, they do 101 
woodworking jobs, with prac- 
tically no set-up time. They can 
be remote-controlled. Multiple 
installations can be singly or 
gang-controlled. 

Hurricane Drive prevents 
splitting . . . no bent-nail cor- 
rection delays. Controlled pen- 
etration; accurate automatic 
countersink. 





The greenest operator can- 
not damage material; no half 
moons, no hammer bruises. No 
operator injuries, no flying 
nails. 8 AM accuracy at quit- 
ting time. 

For the first time the auto 
industry’s mass production me- 
thods can be applied to high 
quality woodworking. 

If you want an impartial en- 
gineering survey of what Auto- 
Nailers can do for your pro- 
duction and profit, write for 
full information. No obligation. 














MODEL 


Mercury—3 
Spartan—4 
Trojan—5 

Hercules—9 





Crusader—2 


WORKING RANGE OF AUTO-NAILERS 
NAILS WORK AREA 
Length Gage Height Depth 
Y%tol’ 18-19-20 9%" 2%" 
M4 to 1%" 17-18-19 9%" 2%" 
Mato 1%” 15-16-18 35” 12%” 
%tol%h" 15-16-17 142” 812” 
¥2to 2%" 13-15 32%” 15%” 
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AUTO-NAILER 


AUTO-NAILER CO., 269 Marietta St., N.W., Atlanta 13, Georgia 
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Auto-Nailer Company 
267 Marietta St., N.W. 
Atlanta 13, Georgia 


Please send me free information about 
Auto-Nailers. 


Firm Name. 





Firm Address. 





Title 





My N 








Feldman—Decade of Progress For FAAC 





THERE IS A DEFINITE parallel 
between the growth of the Furni- 
ture Manufacturers Association of 
California and the rise in stature 
of Eddy S. Feldman since the day, 
ten years ago, when he first joined 
the organization. 

Many notable achievements have 
been recorded by the Association 
during the past decade. The in- 
dustry has grown from 250 factories 
in Los Angeles County to more 
than 500. Its annual production 
has likewise doubled from $150, 
000,000 worth of furniture at 
wholesale to a rate now in excess 
of $300,000,000 year. 

During this 10-year period, the 
most important association develop- 
ments can be traced directly to Ed- 
dy Feldman in his position as 
executive secretary. 

A man’s true importance is 
measured in deeds and for Feld- 
man there have been many result- 
ing in tremendous accomplishment 
for the Western furniture manu- 
facturing industry. 

IN OBSERVANCE of Feldman’s 
10th anniversary with the group, 
he was honored recently by more 
than 250 of his friends at a testi- 
monial dinner. 

Among the honors which came 
his way during the course of the 
dinner was a formal announcement 
that the Furniture Manufacturers 
Association of California has es- 
tablished in Feldman’s name an 
annual $500 grant in aid for stu- 
dent research at the Forest Products 
Laboratory of the University of 
California. 

The award was made known by 
Henry Brandler, FMAC president, 
who saluted the executive secretary 
of the group for his extraordinary 
contributions to the furniture field 
and his community. 

Long active in collective bar- 
gaining on behalf of his association 
and the industry, Feldman was the 
recipient of a floral bouquet from 
Furniture Workers Union, Local 
3161, AFL—CIO. 

PERCY SOLOTOY, president 
of Brown-Saltman of California, 
served as chairman of the testi- 
monial dinner and presented Feld- 
man a plaque attesting to the im- 
portant role he has played in the 
growth of the Western furniture 
industry. 

Among the achievements and 
contributions to the industry 
credited to him are the organization 
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EDDY S. FELDMAN 


and conducting of the Auxiliary 
Furniture Markets held twice a 
year for the last six years at the 
Shrine Exposition Hall. 

He drafted the Act establishing 
the California Advisory Board on 
Furniture and Bedding Inspection. 

In the field of research and edu- 
cation Feldman assisted in bringing 
into being the Forest Products Lab- 
oratory at University of California 
and is now a member of the Lab- 
oratory’s advisory committee. 

HE ESTABLISHED a curri- 
culum and helped teach courses in 
furniture production and admini- 
stration at UCLA and East Los 
Angeles Junior College. 

Feldman coordinated smog-con- 
trol activities of the furniture in- 
dustry with the Los Angeles Coun- 
ty Air Pollution Control District. 
He is a member of the Legal Com- 
mittee of the Air Pollution Control 
association and has been financial 
chairman of two successful West 
Coast Air Pollution Control Asso- 
ciation conferences. 

Feldman has instituted group 
programs in health and welfare, 


executive coverage, product lia- 
bility and workman’s compensa- 
tion insurance. 


He helped found and is secretary 
of the Furniture Trade Advisory 
Committee to the California De- 
partment of Corrections and has 
worked closely with the Correc- 
tional Industries Commission. 

FELDMAN IS A MEMBER of 
the Illinois, California and U.S. 
Supreme Court Bars. 

He has many outstanding charac- 
teristics that qualify him exceeding- 
ly well for the position he holds. 
His tremendous capacity for work, 
his ability to coordinate the various 
functions of the FMAC, his keen 
imagination and foresight exer- 
cised in the best interests of the 
membership and fine legal back- 
ground, are assets that make him 
invaluable to the association and 
the furniture industry. 

The high esteem held for Eddy 
Feldman by FMAC members and 
his associates goes far beyond pro- 
fessional admiration. He has that 
amazing gift vested in only a few 
who combine warmth, friendliness, 
thoughtfulness, intelligence, good 
humor and reason with ambition 
and aggressiveness —- adding up to 
getting things done. 

And “getting things done” is 
something that he has been doing 
constantly since the day he walked 
into FMAC offices in 1947 and be- 
came associated with the industry! 


Finally — and something that is 
probably more gratifying to him 
than all else— Eddy Feldman is 
considered by literally hundreds of 
people in the furniture manufac- 
turing industry throughout the 
United States —as a personal and 
sincere friend. * 





SPECIAL ISSUES COMING 


AUGUST — NAFM Supply 
Equipment, Fabric Fair Issue 


Advertising Deadline July 15 


NOVEMBER — NABM Convention 
and Bedding Supplies Market Issue 


Advertising Deadline October 15 


Reservations are Acceptable Now 











FURNITURE NEWS 


June, 1957 











ee 


June, 1957 


NOT A CHIPBOARD 
NOT A HARDBOARD 
NOT A PLYWOOD 
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EXCLUSIVE WOOD BLEND PANELS OF UNUSUAL STRENGTH, 





VERSATILITY AND BEAUTY AT LOW COST! 


Timboard is wood in a new form . . . created by a new 
process exclusive with Roddis. No board to equal 
Timboard is available today! Over 7 years of success- 
ful application in the furniture field in Europe have 
proved its remarkable advantages. Timboard offers 
a new, sure way to improved products and produc- 
tion methods. . . and real cost-savings. 


















1/42” VENEERS APPLIED 
WITHOUT CROSSBANDING 
—NO TELEGRAPHING! 


Timboard faces are so super- 
smooth that no crossbanding 
is needed even with wood 
veneers as thin as 1/42”. And 
in tests, 1/100” resin foils 
have been successfully applied 
directly to Timboard faces. 
Timboard takes any finish... 
clear sealer, varnish or paint. 
Ideal used ‘‘as is’’ also. 


TWICE THE EDGE-GLUING 
STRENGTH OF PLYWOOD! 


Compact, and gap-free, 
Timboard gives you edge 
veneering far superior to ply- 
wood and other boards. And 
precise butt joint gluing is 
made easy. This means 
important reduction of waste. 


Far stronger, yet weighs less! To equal Timboard’s 
strength, other fabricated boards require up to 60% 
more weight. Timboard gives products more strength, 
cuts handling and shipping costs. 

Resists warping, stays flat! Exclusive construction 
gives equal strength in all directions, counteracts ex- 
pansion, contraction and deforming. 

Higher screw-holding power! Tests* with #8 wood 
screw show holding ability of 530 lbs. on Timboard 
faces, 340 lbs. on edges. Nails, staples, fasteners, 
too, stay put. 

Works as easily as ordinary wood! Timboard has no 
grain . . . it saws, routs, rabbets and drills cleanly 
with regular woodworking tools, even hand tools. 
Machines better than plywood. 

Timboard can improve your products . . . cabinets, 
dinette sets, desk tops, panels, drawer fronts, counter 
tops and many others . . . make them stronger, 
lighter, more durable and attractive. Send for speci- 
fications and sample today. Just send the coupon. 


* As disclosed by average laboratory tests on %" Timboard panels. 
Send for sample and detailed facts! 





Roddis Plywood Corp. 
Dept. FN-657, Marshfield, Wisconsin 


Please send me sample and full technical facts immediately on 
Timboard wood blend panels. 





Address 





City State 
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PROMOTIONS AND APPOINTMENTS 





@ John DiNatale has been appoint- 
ed to the Valentine Seaver sales 
force of Kroehler Mfg. Co. accord- 
ing to Fred Biestman, sales vp. 
DiNatale will service dealers in 
Texas, Arkansas and Louisiana. 


@ Thomas Gerald Delaney has been 
appointed to the staff of the Wood 
Office Furniture Institute to serve 
as an assistant in the _ Institute’s 
research and technology program. 


@ Joseph Bowden, former free lance 
design consultant in the furniture 
field, has joined the staff of Ken 
White Associates, industrial design- 
ers, Westwood, New Jersey. 


@ Charles Elliott has joined the 
sales staff of ChromCratft Corp., St. 


Louis manufacturer of dinettes and 
dining room furniture. He will 
work the Indiana and Western 
Ohio territory. 


®@ Glenn Steele, president and sec- 
retary, R. B. Culler, Sr., vice presi- 
dent and R. B. Culler Jr., treasurer, 
are officials of a new upholstered 
furniture manufacturing firm, Hi- 
Lite Chairs, Inc. of High Point, 
N.C. 


@ A. E. Joseph, Martin Carlow, Le- 
roy Alles and John and Anna Roth 
Farrington are owners of the recent- 
ly formed Plymouth Furniture Mfg. 
Co., Gardena, California. The firm 
will manufacture the “Plymouth 
Rock” line of early American fur- 
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@ New Model OS-800 is the lightest weight air sander on the marker, 





yet has all the features needed for production jobs. Easy palm lever 


control makes it ideal for restricted areas, vertical surfaces, rough or 


finish sanding. 


Counterbalanced action and light weight reduce operator fatigue and 


strength required to do a good job all day. What's more, you get the 
same high quality you find in every straight-line and orbital sander built 
by Sundstrand at a cost that is surprisingly low! 

Write today for more details about the Model OS-800. 


SUNDSTRAND MACHINE TOOL CO., Pneumatic Division, Rockford, Illinois 





A name to remember in AIR SANDERS 
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niture formerly produced by the 
recently liquidated Charles Roth 
Furniture Mfg. Co. of Los An- 
geles. 


@ A. W. Potter of Brown-Saltman 
has been re-elected for the fourth 
time as president of the Los Angeles 
Furniture Mart. Herman Kranz of 
Morris Furniture was re-elected 
vice president and R. H. Mason of 
Imperial Cabinet, treasurer. A. V. 
MacDonald continues as secretary 
as he has for 20 years. 


@ W. Marshall May, former execu- 
tive coordinator of Smart Living 
Stores, Inc., is executive director of 
a newly formed syndicate of 20 
stores concentrating in Queens, 
Nassau and Sulfolk. The new 
group, Foremost Furniture Stores 
was founded earlier this year by 
Jules Michaels, president, J. Mi- 
chaels, Inc., Brooklyn. 


® Ralph Kunin of Kunin Furniture 
Company, Los Angeles, has been 
re-elected president of the Furni- 
ture Club of Southern California. 


@ Larry Gray and Mike Mendel 
are now representing S. R. Hun- 
gerford Co., Inc., Memphis, in 
metropolitan New York and New 
Jersey. 


@ Max Parrott and his wife of Dal- 
las recently enjoyed an expense 
paid trip to the Hawaiian Islands 
awarded Parrott by B. P. John Fur- 
niture Corporation, Portland, Ore- 
gon, for winning national sales 
contest. 


@ Robert H. Nyssen is general 
manager and Clarence Oberholtzer 
is plant superintendent at Calli- 
Lounger’s new factory at Kerners- 
ville, North Carolina. CaliLounger 
is a subsidiary of B. P. John Furni- 
ture Corp., largest furniture manu- 
facturer in the West. 


@ W. Leonard Wilson (South Caro- 
lina), William C. Wherritt (Texas 
and Louisiana), Theodore Janos 
(Connecticut, Mass. and Rhode 
Island), Mars Edrich (Wisconsin) 
and Max Gottschalk (Missouri) are 
new territorial sales reps for Nati- 
onal Upholstery Company, High 
Point, N.C. 


@ George E. Heady has replaced R. 
Hereford as sales representative for 
Kroehler of Kentucky Permanized 
Case Goods Division covering Flo- 
rida and parts of Georgia and Ala- 
bama. Nick Rossi and Bill Glynn 
will service Long Island. 
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OV 


Smoother 
Cleaner 
Faster 


Cutting 


AND A LIFETIME 
OF 
TROUBLE-FREE 
SERVICE 





TANNEWITZ 


HIGH SPEED BAND SAWS 


The absolute precision with which these machines are built 

allows them to deliver over 12,000 feet of saw-blade travel per 
minute entirely without vibration. That means smoother, cleaner cuts 
requiring less cleanup; faster cuts, for at this speed the blade 

slides thru stock 12” or more thick as easy as butter. Traditional 
Tannewitz quality — the highest in the industry — and numerous 
patented features assure maximum convenience of operation 

and minimum maintenance. They’re the best by any test — 

by far the cheapest in the long run. Write for “Band Saw 

Bulletins” and judge for yourself. 


BUILT BY SAWING MACHINERY SPECIALISTS &@GL 6-1729 
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Elastic fabric back Masland Duran viny upholstery 


LOS CE 









the rich new iook 


This is not just an upholstery pattern. It is a 
totally new effect in vinyl plastic upholstery 
for deep spring units . . . soft, rich and pliant 
...and definitely outstanding in color beauty. 
Give your furniture a real competitive ad- 
vantage on the retail floor by upholstering 
with Yearling—another Masland Duran mas- 
terpiece in color and design harmony. Write 
for samples. 


THE MASLAND DURALEATHER COMPANY 
Dept. 56, Philadelphia 34, Pa. 
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4-2 WASHINGTON 


FURNITURE NEWSGRAM 


EXCLUSIVE REPORT FOR YOU BY DAN ADAMS 





No interference with installment credit. That's the final verdict after 
an intensive 18-month study by the Federal Reserve Board to de- 
termine whether high pressure credit selling of durables, includ- 
ing furniture, promotes a boom-and-bust business cycle. 





The study got underway after the automobile business began 
to sag in early 1956. The initiative came from the President’s 
Council of Economic Advisors, which wanted to know if controls 
on down payments and repayment periods should be used to curb 
over-selling in peak business years. 


Now President Eisenhower has concurred with economists who 
decided that the case for controls was not proven. While he con- 
ceded that easy credit accentuates swings in the business cycle, he 
is confident that consumer credit is ordinarily curbed by the natur- 
al play of the money market. 


Among other things, the study disposed of the notion that 
Americans are burdened with too much debt. According to 
the President, there has been no increase in debt in relation to 
the incomes of the indebted families. The main reason for the 
recent growth in the volume of outstanding installment credit, he 
said, is the fact that a greater proportion of middle income fam- 
ilies are using this type of credit. 





First Aid for Housing. New legislation sweetening up FHA mortgage 
loans is moving rapidly through Congress in an effort to help the 
home building industry get back into stride. With lending institu- 
tions diverting their funds to more attractive investments, the lev- 
el of home starts in the first four months of the year was running 
17% behind a year ago and at the lowest level since 1949. The 
Labor Department received reports of layoffs in the appliance 
industry, and others which have depended on the housing boom. 


Home builders are not sure Congress can do very much about 
the situation. High earnings offered for new issues of utility 
bonds, and for other industrial loans would still represent a more 
interesting investment for lenders than any of the housing loans 
now being considered. 


Change in Auto Upholstery Traced. Rise of cotton-backed vinyl as 
the primary materials for upholstery and sidewalls during the past 
five years is dramatically described in a special report by the 
Department of Agriculture called “Fabrics and Fibers for Pas- 
senger Cars: Automobile Manufacturers’ Views 1955 Compared 
with 1950.” The Department is interested because introduction 
of these new upholstery fabrics has meant a big increase in de- 
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(Continued from previous page) 


mand for lint cotton at a time when cotton’s use elsewhere in 
cars—for example in ceiling covering—has been declining. It has 
also meant almost total exclusion of wool from upholstery and 
sidewalls, with wool consumption down from 33.2 million pounds 
in 1950 to 1.3 million in 1955. 


Fiber Labeling Bill Marks Time. Having concluded hearings on legis- 
lation to require special labels listing the natural and synthetic 
fibers in all fabrics, the House Committee on Interstate Commerce 
has passed on to other business while testimony on both sides of 
the issue is being printed and studied. Meanwhile Congressmen 
sponsoring this legislation might profitably read a new Depart- 
ment of Agriculture Booklet called, “Clothing Fabrics—Facts tor 
Consumer Education.” 


Like the furniture industry spokesmen who have been question- 
ing the value of these compulsory labeling bills, the Agriculture 
Department finds that identification of fibers does not necessarily 
reveal the significant facts about a fabric. The booklet reiterates 
that kind and grade of fiber, construction, finish and dyeing 
method, may all be equally important. 





Remember When? Postmaster General Arthur Summerfield, who thinks 
postage rates ought to be sharply increased, has been doing some 
homework. He points out that other prices have gone up sub- 
stantially since 1932 when the present 3c letter rate was fixed. 
“For example,” he says, “Washington newspapers for July 6, 1932, 
the date of the actual change in the letter rate, advertised three- 
piece living room suites of the best grade for $49.50. Gas ranges 
cost $54.50, a washing machine $39.95, and inner spring mattresses 
were $10.95. And you could take a 23-day all-expense tour of 
Europe for $179.” 


How to Get Defense Orders. While the volume of defense contracts 
placed with small manufacturers continues to decline, defense 
officials insist there are still many opportunities for small com- 
panies that are alert. 


One good way for small manufacturers to make the most of their 
opportunities in selling to the government, is to work with the 
Small Business Administration. | 


Under intensive pressure from Congress, SBA’s representatives 
at 30 of the largest government procurement offices are allowed 
to comb through purchasing lists before public bids are solicited. 
Where an order seems particularly suitable for small manufac- 
turers, they are permitted to “reserve it”, so that no company with | 
more than 500 employes can compete. So far over $1.6 billion of 
defense business has been placed with small firms under this 
procedure. 


A company gets on the Small Business Administration list by 
visiting any of the 41 regional or branch offices and filling out 
the facilities inventory forms available there, showing the kinds 
of products the company is prepared to make. Remember: Only 
a small company can bid on orders picked by SBA for the “small 
business set-aside.” 
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Size of panels: 47-7/8” x 94-3/8” 





Hole dia.: plywood 1/4”, gypsum board 9/32” 
Number of holes in both type panels: 34 


End view shows the roller brackets on 
which the panels are rolled into boring 
Position. After boring, the panels are 
rolled on through the machine and re- 
moved from the opposite side. 


This machine was built to bore 
plywood and gypsum board 
panels used in pre-fabricated 
home construction. 


NEW multiple boring machine 


OPENS NEW PHASE IN LARGE AREA BORING 


This special “2CXH-S4” Multiple 
Boring machine can bore up to 40 
holes or more simultaneously in panels 
up to 10 ft. by 4 ft. Its design offers 
many engineering “firsts” and numer- 
ous control and operating features that 
make it highly efficient in production- 
boring of large-area work. 

The machine’s special structural steel 
table is hydraulically operated. It is 
equipped with adjustable alignment 
guides and clamping devices, and 


special infeed and outfeed roller 
brackets. Special limit switches on the 
guides require positive positioning of 
the work before allowing the table to 
start on the boring stroke. Two 10 HP 
motors drive the adjustable spindles 
through 4 spindle shafts driven in 
tandem. 

With slight changes in design this 
machine can handle panels of any 
practicable size. Write for complete in- 
formation—no obligation. 


B. M. ROOT co. 


» Mok a 4 


PENNA. 








The AB C’s of 


A 1s for Advertising 















Because cotton-cushioned furniture is advertised in 


=, 


leading home magazines, your customers are pre-sold 
on its merits. You'll make quicker sales and get { 
greater customer satisfaction by promoting nationally 

advertised cotton-cushioned furniture 








C is for Comfort 


Cotton-cushioned furniture has just 
the right degree of firmness for last- 
ing comfort. It cushions properly 
by giving the comfortable support 
necessary for complete relaxation. 
Cotton-cushioned furniture holds 
you better and holds up better. 
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smart furniture selling 









B is for Beauty 


Cotton cushioning holds its shape, helps prevent 
upholstery fabrics from slipping and wrinkling, so 


a 


furniture stays trim and beautiful for years. And 
cotton-cushioned furniture is easier to clean because 
it is never damaged by upholstery cleaning fluids, 





It’s smart to sell 


COTTON 


CUSHIONED 
FURNITURE 


NCBI 


National Cotton Batting Institute 
a and National Cotton Council, 
Memphis, Tenn. 
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Improved way to finish particle board 


eliminates chip-tearout problems 


Mills using Yates-American 
Double-Deck Sanders come up 
with performance figures that 
are eye-openers! 


You must agree that we at Yates- 
American can be unbiased in discuss- 
ing the merits of surfacers versus 
sanders in chip-core operations. After 
all, we make both types of machines. 


We feel that Yates-American sur- 
facers are the finest. But — it is our 
honest opinion that any surfacer has 
limitations, when it comes to finish- 
ing particle board. 


We estimate that about 60% of the 
end-use requirements for particle 
board call for a smooth finish you can 








MATCHERS @ 


® 

Al Yoites- 
BELOIT, WISCONSIN 

Fase with the Fewesl in woodworking machinery. Established in 1883 


MOULDERS ° 


Here are some figures that are hard to believe — we 
blinked once or twice ourselves, when we first saw 


get only from a sander — the Yates- 
American Double-Deck, in particular. 
Leading mills throughout the coun- 
try back us up on that! 


Does the Entire Job! 

With the Yates Sander, finishing par- 
ticle board is done in one operation: 

It removes up to 3/16” of stock 
(depending upon density of board) 
—at rates up to 50 feet per minute. It 
holds tolerances of less than +.002” 
over an entire sheet — that we guar- 
antee! 

There are no expensive carbide 
knives to joint, regrind, and reset. No 
knife marks or chip tearout. 


Preferred by Leaders! 
Leading companies like these have 


Memphis, Tennessee 
Portland, Oregon 


SURFACERS e 


How’s this for SANDPAPER LIFE! 


to 3/16” of stock. This is what they report on sand- 


paper life: 


8 9 

; Branch Offices: Chicago, Illinois £ W 

t High Point, North Carolina 4 WA : 
' = = = 
} = 


RIPSAWS @ 





already purchased Yates-American 
Double-Deck Sanders: 


American Granite Board, Inc. 


Parboard Corp. Goffstown, New Hampshire 
Black Mountain, N. C. Rock Island 
: Millwork Co. 
Carolina Forest Rock Island, Ilinois 
Products, Inc. 
Wilmington, North Caroling Wabash Screen 
Door Co. 
Columbia Hardbord Co. Minneapolis, Minnesota 
Everett, Washington Weyerhaeuser 
: : Timber Co. 
— agate, Inc. North Bend, Oregon 
Wynnewood 
Elmon Gray Co. Products Co. 


Waverley, Virginia Jacksonville, Texas 
Don’t you think a Yates Double-Deck 
Sander should figure in your particle 
board plans? Ask your nearby Yates- 
American man to make recommenda- 
tions. Or write, wire, or phone us to- 
day at Beloit. 
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them. But they’re fact — actual performance figures 
supplied to us by two reputable companies, names 
you'd recognize at once. 

Both mills are finishing particle board with a Yates- 
American Double-Deck Sander and are removing up 












First two pairs of drums.......... 1200 to 1500 hours 


Third pair of drums 
Fourth pair of drums................ 





We repeat — these are not our 


furnished to us by two different mills and have been 


confirmed and re-confirmed. 


500 to 700 hours 
150 to 200 hours 


figures. They’ve been 
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Olive - Myers - Spalti 


New $2,500,000 Plant 
Dedicated This Month 


JuNE HIGHLIGHT in South- 
western homefurnishings news was 
the dedication and formal opening 
of Olive-Myers-Spalti Manufactur- 
ing Company’s new $2,500,000 
plant in Athens, Texas. 

Largest furniture factory in the 
Southwest, with 514 acres of man- 
ufacturing area, the plant is the 
only one known to have been 
planned for simultaneous produc- 
tion of case goods, upholstered 
goods, and mattresses under one 
roof. 


Designed by Giffels & Vallet, Inc. 
and L. Rossetti, of Detroit, and 
built by Henger Construction Co. 
of Dallas, it has been termed “the 
best integrated plant in the coun- 
try” by Serge Birn, furniture man- 
ufacturing consultant. Birn and 
Dr. Sigurd Johnson, assisted in 
planning materials flow and ma- 
chinery placement. 


OPENING OF THE PLANT, 
attended by some 400 out-of-town 
furniture retailers and_ stockhol- 
ders, and 1,500 local visitors, 
marked the culmination of an ex- 
pansion program launched nearly 
two years ago by Horace D. Spalti, 
president. 

The ensuing period saw the 
merging of two 58-year-old com- 
panies, Olive & Myers of Dallas and 
Myers-Spalti of Houston, into the 
present firm, sale of Dallas proper- 
ties and the subsequent move to 
Athens, elimination of jobbing 
activities, and establishment of per- 
manent display space in the new 
Dallas Furniture Mart. 

The new plant is already in oper- 
ation, turning out the Living Arts 
line of bedroom and living room 
pieces, designed by Vincent Wild- 
man, talented designer brought 
into the firm when E. T. Ted Ed- 
wards became sales manager earlier 
this year. The firm’s Houston 
plant continues to manufacture 
the long-popular Colony Arts line 
of Early American furniture, under 
management of J. A. Grieves, board 
chairman. 


“There are unimagined problems 
and unexpected headaches in ac- 
complishing a transition of this 


size,” Spalti says. “We 
had to relocate some 40 
or 50 families of our key 
people, and recruit and 
train over 200 local 
people. At the same 
time, we were pioneer- 
ing in plant design and 
layout, and also in the 
development of a num- 
ber of new machines 
and processes. However, 
with production moving 
on all three lines, we 
feel we are over the 
hill and hope to make 
1958 a record year.” 


MOVEMENT OF 
MATERIALS through 
treating and manufacturing proc- 
esses is the highlight of the new 
plant. Every piece of wood, metal 
or fabric remains constantly in flow 



























Horace D. Spalti (left) president of 
Olive-Myers-Spalti Manufacturing 
Company and E. T. Ted Edwards, 
sales manager for the furniture man- 
ufacturing firm. 


AERIAL VIEW of Olive-Myers-Spalti Manufacturing Company's new $2,500,- 
000 plant at Athens, Texas, the largest furniture factory in the Southwest, 
with 5% acres of manufacturing area. 
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VINCENT WILDMAN, talented designer, works on 
plans for the new ‘‘Living Arts Group’’ a correlated 
line of medium priced living room, dining room and 
bedroom furniture to be built in Olive-Myers-Spalti 
Manufacturing Company's new plant at Athens, Texas. 


between operations, pausing in 
each department only long enough 
for the conversion processes. 

Green lumber is stored in cars 
which move by electric trolley into 
the 56’ x 100’ dry kiln. Still on the 
trolley cars, it then moves through 
cooling and storage areas and on 
to planing and grading operations. 
Following cutting and machining, 
the components are moved by uni- 
que conveyor systems through proc- 
essing and assembly. 

One conveyor system serves all 
three departments in the ware- 
house for outloading. Wheeled dol- 
lies are locked into a_ raceway 
installed flush with the floor and 
travel around the perimeter. The 
upholstered goods and mattress as- 
sembly lines parallel the case goods 
finish lines and products from each 
are loaded on the dollies and car- 
ried directly to trucks or freight 
cars at the end of the building. 

The air distribution system is 
entirely unique in the furniture 
industry. Due to the enormous 
amount of air exhausted at each 
machine for sawdust disposal, tem- 
perature and humidity are extreme- 
ly difficult to control in a furni- 
ture plant, but by use of electronic 
controls and filters, both are kept 
within close tolerances throughout 
the plant. 


PRODUCTION FACILITIES 
are as completely automated as con- 
stantly-changing furniture design 
permits. The plant cost is approxi- 
mately $1,450,000 for buildings, 
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SECTION OF WOODWORKING department at Olive- 
Myers-Spalti Manufacturing Company's new furniture 
plant at Athens, Texas. Each machine in the 19,200 
square foot mill room is connected to an exhaust 
system which carries sawdust through a collector sys- 





ie 


tem to a storage tank where it is held for use as fuel. 


$1,000,000 for manufacturing 
equipment and installation, and a 
planned inventory of approximate- 
ly $645,000, roughly broken down 
as $250,000 in finished goods, $145,- 
000 work in progress, $50,000 lum- 
ber, $100,000 other raw materials, 
$100,000 mattress and upholstering 
materials. 

Flow of materials through pro- 
duction is the highlight of the 
plant operation. Green lumber 
arriving by rail is unloaded from 
box cars to a slip chain conveyor 
which carries it to a lumber tilt 
stacker where it is loaded on cars 
and stored in the conventional 
truss steel 420 x 115 feet shed. 


Transfer of the green lumber to 
the 100 x 56 feet temperature and 
humidity controlled dry kiln, is 
made by electric trolley running 
the entire length of the storage 
shed. 


After curing, the lumber moves 
from the kiln into the connecting 
rough lumber cooling and storage 
area located at the extreme south 
end of the main building. 


FROM THIS POINT the select- 
ed hardwoods, still on the trolley 
cars which were loaded when the 
lumber arrived, begin their journey 
through the plant to be turned 
into beds, chests, chairs and the 
framework of upholstered pieces 
manufactured in what Serge Birn, 
the nation’s outstanding authority 
on furniture manufacturing, terms 
the most modern integrated furni- 
ture plant in the country. 
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The trolley carrying the rough 
dry lumber is rolled onto an eleva- 
tor controlled to keep the top layer 
of lumber even with the table of 
a planer which feeds it to a con- 
veyor system which carries it 
through a series of cut-off planing 
and grading operations. Rejected 
lumber is separated and fed into a 
return conveyor which carries the 
unusable pieces and scraps to a 
hogger where it is ground and fed 
into the collecting system that 
stores it for eventual burning in 
the plant’s unique boiler system. 


Lumber to be used in manufac- 
ture is distributed from a large 
rotating table to cut lumber stor- 
age area and the glue room to be 
made into the many sizes needed to 
fabricate a variety of furniture 
products. 

Strategically located near the 
mill room is a design and pattern 
shop. It is here that what is to be 
manufactured is designed, and pat- 
terns for the components of the 
furniture are made and distributed 
to the proper machines in the large 
(19,200 sq. ft.) mill room to be cut, 
shaped, drilled and sanded before 
moving on to the machined stock 
storage just ahead of the 14,400 
sq. ft. assembly department. There, 
24-inch conveyor belts form as- 
sembly lines for beds, benches, 
drawers and cases and the machin- 
ed pieces assembled. 


ASSEMBLED FURNITURE is 
placed on conveyors for its 3,200 ft. 
trip through the finishing depart- 
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ment. The conveyor system is a 
continuous chain powered by four 
caterpillar drives interlocked to a 
US Electrical Veridyne drive 
which maintains a uniform load by 
allowing each drive to favor the 
one ahead and an automatic pneu- 
matic take-up at the drive station. 


This system, known as a close 
stack (the rectangular pallets 8’ x 
41/’ are rotated to their shortest 
dimensions at strategic points along 
the route), carries the furniture 
through seven spray booths with 
five intermittent passes through the 
drying ovens. 


After carrying the finished piece 
through the final inspection sta- 
tion, each platen moves back to the 
assembly room for another cargo 
and the finished piece travels by 
roller conveyor through a _ packag- 
ing line to finished goods ware- 
house where specially designed fork 
lift stacking cranes store it or carry 
it to waiting trucks or freight cars. 


UPHOLSTERED GOODS AND 
MATTRESS assembly lines paral- 
lel the case goods finish lines and 
products from each are loaded on 
dollies moved by a raceway flush 
with the floor. They move directly 
to trucks or freight cars at the load- 
ing dock, or into warehouse in- 
ventory. 

The finishing room is completely 
filled with a conveyor that operates 
from a chain over 3,000’ long. The 
chain is supported above the floor 
by an angle iron frame approxi- 
mately 18” above floor level. On 


DRESSERS AND CHESTS from ‘‘Living Arts’’ group, are 
shown traveling through the finishing department. 
Furniture on the conveyor follows a 3,200 foot ser- 
pentine course through seven spray booths with five 
intermittent passes through the drying ovens before 


top of the frame ride 730 pallets 
which are 40” x 60” in size. This 
conveyor follows a_ serpentine 
course through this department, 
passing spray booths where various 
coats of material are sprayed on the 
furniture which rests on top of 
each pallet. 


The speed of the conveyor may 
be varied form 5’ per minute to 15’ 
per minute. The average speed 
probably in production would be 
somewhere from 10’ to 12’ per 
minute. It also travels through a 
large inside enclosure which is 
divided into three separate drying 
ovens, which are maintained at a 
temperature of 140° F. by the use 
of gas burners and blowers. 


PARENT COMPANIES were 
founded in 1899 and have for many 
years ranked among the substantial 
furniture resources of the South- 
west, marketing principally in 
Texas, Louisiana, Arkansas, Okla- 
homa and New Mexico. These 
states are the firm’s primary mar- 
keting territory, though Spalti 
makes no secret of his intention 
of widening these boundaries. The 
Living Arts line was shown for 
the first time this year in the Chi- 
cago and San Francisco markets. 

The firm’s sales have averaged in 
excess of $6,000,000 annually dur- 
ing the post-war period. Spalti 
hopes to equal this rate of produc- 
tion before 1958 and to commence 
additional expansion by 1959. Cur- 
rently the plant is capable of pro- 
ducing 150 3-piece bedroom suites 


being carried to the shipping department. 
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per day, in addition to the uphol- 
stered goods and bedding. 


“Every index shows the South- 
western furniture market potential 
to be the highest in the country,” 
Spalti points out. “With this rich 
regional market as a firm base for 
our operation, we have strategic 
location and freight rate advant- 
ages to encourage our plans for 
national distribution.” 

Other officials of the company 
are R. L. Smith, vice-president; W. 
B. Thomas,  secretary-treasurer; 
Gayle L. Blair, comptroller; W. N. 
Neahr, industrial engineer; Walter 
Melton, personnel director. 
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Finished products from the assembly lines are seldom 
lifted by hand. A Towveyor, wheeled dollies shown 
at left, travel the perimeter of the 32,000 sq. ft. ware- 
house and shipping department. Furniture is carried 
to trucks by monorail fork lifts. 
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A vast network of reporters 
couldn’t do a better job of keep- 
ing management informed of plant 
activities than the employee sugges- 
tion program being conducted by 
the world’s largest furniture manu- 
facturer, Kroehler Mfg. Co. 

It has proved to be an invalu- 
able communications system be- 
tween management and employees 
in all areas of production. 

It is a sure way of spotting a per- 
son with unusual ability and imag- 
ination. It is also helpful in ferret- 


EACH IDEA submitted receives careful 
consideration by Kroehler engineers. 


KROEHLER’S 
EMPLOYEE 
SUGGESTION 
PROGRAM 
PAYS OFF 


By Alice Alexander 













ing out a trouble spot. If an un- 
usual number of suggestions come 
from one department it could mean 
that something basic is wrong there. 
Kroehler Mfg. Co. has 15 plants 
in the United States and Canada 
and the majority of the company’s 
5,000 employees are eligible to par- 
ticipate. Those exempt include all 
members of the research and engi- 
neering departments, supervisors 
and executives. 
Though many areas of com- 
pany activities can be included, the 
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KROEHLER EMPLOYEE accepts congratula- 
tions and check for his winning suggestion. 


bulk of award winning ideas in- 
volve production improvements. 

Due to the seasonal style and de- 
sign changes of furniture, opportun- 
ities are constantly available for em- 
ployees to suggest better ways of up- 
holstering an arm or handling ma- 
terials. 

One enterprising fellow at Kroeh- 
ler’s Binghamton, N. Y. plant sent 
in thirty suggestions in a _ three 
month period and over half were 
accepted. 

Awards are also made on many 








i 


A WINNING IDEA is put into effect 
on the Kroehler production line. 
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ideas unrelated to actual produc- 
tion. Safety ranks high among the 
suggestions with housekeeping fol- 
lowing closely. A recent award in 
this field was made to a man in the 
Bradley (Iil.) plant who found that 
a wide ring of metal attached to the 
edge of glue pots would keep the 
glue from dripping on the floor. 

A $200 award was paid this year 

to an IBM tabulation operator who 
discovered a method of simplifying 
a tedious clerical job. When put in- 
to effect, the idea made merchandis- 
ing information available as much 
as three months sooner than it 
would have been previously. 
@ Awards range from a $10 mini- 
mum to $500 top with no limit 
placed on the number of suggestions 
accepted. 

Every person submitting an idea 
for the first time, whether it is ac- 
cepted, receives an automatic pencil 
with the inscription “For My Idea 
.. Thank You! Kroehler Employee 
Suggestion Program.” Nearly 400 
such pencils have been distributed 
already this year. 

The suggestion form used 
throughout Kroehler’s 15 plants is 
concise and readable. There are 
four general areas (1) Present Meth- 
od (2) Proposed Method (3) Why 
should the change be made (4) 
Where should the change be made; 
meaning what department or what 
machine. 


@ Though employees are re- 
quired to fill out the form, he is en- 
couraged to ask for assistance from 
his supervisor. 

The completed form is directed 
to the manager of the plant. Both 
the plant manager and the plant 
industrial engineer add comments 
on the workability of the idea. The 
ideas are finally channeled to the 
seven member Employee Suggestion 
Committee. This committee is com- 
posed of members of the company 
from industrial relations, engineer- 
ing, accounting, tooling and inspec- 
tion. 

Each suggestion is considered 
during the weekly meetings and 
awards are determined. Every idea 
taken up during one of these meet- 
ings is acknowledged and a letter 
of rejection or acceptance is sent 
the employee with full explanation. 


@ Awards are posted weekly and 
photographs of the top winners are 
published in Kroehle’s own house 
organ, The Kroehler News. 
Posters placed in the cafeterias 
and plant help promote the pro- 
gram and supervisors are encour- 
aged to stimulate interest among 
employees in the program. A 
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Distribution, Design and Advertising 


In ANY PERIOD other than a shortage era, a furniture manu- 
facturer’s thoughts are likely to turn to the furniture “distributor’— 
(a name the wholesaler prefers to the old fashioned term “jobber”). After 
all, in the last complete Census, furniture distributors shipped $463,630,000 
which is 21.65 per cent of the $2,149,000,000 worth of furniture shipped 
by manufacturers in that same year — 1954. 

Then, when he sends a form letter to selected distributors, proudly 
announcing “I’m going through the wholesaler’, he’s amazed that a stream 
of wholesalers aren’t lined up outside his office. After all, they'd wanted. 
his line pretty badly when goods were scarce. Perhaps he’d forgotten that 
one of the wholesalers’ principal assets is loyalty — to sources and to dealers 
in his territory; that more than 60 per cent of distributor sales are from 
lines carried for more than a decade. The ideal set-up is when producer 
and distributor are as much a double play combination as Tinker, Evers. 
and Chance. 

AT LEAST TWO FURNITURE MANUFACTURERS do around 
$2 million with wholesalers. One of these averaged $242,000 per distributor 
on his books last year; the other, $52,282. Others averaged $61,356; $60,027; 
$52,282; $42,422; $31,243; and $28,794. Average volume done by whole- 
salers with their No. One case goods supplier in 1956 was $86,665.60 with 
No. 2, it averaged $45,813; and No. 3, $32,883; No. 4, $22,656; No. 5, 
$12,928. 

What does the wholesaler want to be on a producers’ team? Com- 
pensation for the sales, warehousing, display, credit and collection functions 
performed — and as much territorial protection as he can get. Lines that 
are widely “peddled” are becoming fewer and further between as wholesale 
sources. In a good many instances a manufacturer has satisfactory sales 
representation in his own “back yard” — frequently a four or five state area, 
and depends on wholesalers in some or all other sections. A “fair” whole- 
sale arrangement is a two-way street, satisfactory to both parties to it. 

* * * 


YOU TOO CAN BE A DESIGNER — in six easy lessons! Determine 
what sold best in the past six months, or caused the most comment. 
2) “Adapt” the best features of these. (If you “adopt”, why that’s plagiarism, 
or “borrowing” to say the least. Larceny is another word for it). 3) Go 
through Roget’s Thesaurus or Bartlett’s Quotations for a good name. 
(Tomlinson used “Sophisticate”. So why not “Sophistocrat”? Thomasville 
had “Country English’. What’s wrong with “Suburban Irish”. White called 
theirs “Tiara”. “Diadem” could suffice). 4) Put a little sex in it. (Read up 
on Freud & Dr. Kinsey). 5) Prepare a Sales Manual — (Consult Corn 
Products Corp., Lawrence Welk and Bob Hope). 6) Prepare some ad mats 
with your name in two-inch type, dealers’ in six point). 

* * * 

FURNITURE PHOTOGRAPHS for advertising or publicity use 
usually come up best if there are sharp contrasts. This means that there 
should be no more than three tones. ..a black, an intermediate grey, and 
a white. Delicate tints and gradual shadings come up a muddy blob, with- 
out clear definition in most newspapers, unless thoroughly retouched, thus 
losing much of the natural charm, and taking on a mechanical appearance. 
The same is true, to a slightly less degree, for magazine and trade paper 
use, except for those printed on super-slick paper. 
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PRODUCTION PROBLEMS AND SOLUTIONS 





Question —I am an amateur 
collector of wood and have just re- 
ceived a small block of wood, which 
is a dark red with a very hard, 
course texture, from a former em- 
ployee who is in the armed services 
in the far East. He writes the name 
of the wood is “Bloodwood” but 
did not give its source. Can you 
tell me where this wood came from 
and what it is used for? 

Answer — Bloodwood is an 
Australian wood that is used exten- 
sively in Australia for piles, posts, 
poles and keels for ships. Choice 
logs are reported to produce beau- 
tiful veneers. 


Question — As foreman of the 
rough mill I am also responsible 
for the operation of a small circle 
mill used to cut farm logs brought 
into our plant. A service man called 
in to direct repairs and realignment 
of the mill carriage used the term 
“bite per tooth” in discussing oper- 


ation of this mill. What was he 
talking about? 
Answer — “Bite per tooth” is 


a term used to indicate feed rate 
per tooth. It is determined by car- 
riage speed, correlated with revolu- 
tions per minute of the saw and 
number of teeth. In experiments 
conducted at the Forest Products 
Laboratory to measure forces used 
in sawing with an insert-tooth cir- 
cular head saw, bite per tooth was 


measured for each cut by taking 
the total interval included in from 
6 to 10 consecutive saw revolutions 
and computing the bite, as follows: 
the saw had 40 teeth; the total in- 
terval for 10 revolutions was 26 
inches; and the bite per tooth was 
calculated as 2.60/40, or 0.065 inch. 


Question — We operate an au- 
tomatic shaper which has the chain 
feed. Our chief difficulty takes the 
form of a bump which gouges the 
work mounted on the form at the 
point where the cut begins. This 
is often too deep to clear up by 
running this section through the 
cutterhead a second time. What 
can we do to remedy this fault? 


Answer — This problem might 
be solved by use of a lead-in block 
that will ease the shaping form 
more gradually into the cutters. It 
is a simple triangular block, with 
its inside surface shaped to fit the 
outer contour of the shaping form 
into which two bolts are inserted. 
Two holes of bolt size and spaced 
the same distance apart are bored 
into the outside edge of the form 
to receive these bolts. In operation 
the block is temporarily fastened 
to the form by insertion of the bolts 
afhxed to the block in the form 
holes. The shaping form is then 
fed into the cutters so that the ini- 
tial bearing comes on the triangular 
block. This eases the work into the 


cut easily and gently and bumps 
are eliminated. The block is re- 
moved as the form rotates past the 
cutters. 


Question — We are in the pro- 
cess of installing unit heaters which 
require steam as their heating med- 
ium. Which is best for their opera- 
tion, high pressure steam or low 
pressure steam? 


Answer — Best results with 
unit heaters are generally obtained 
using low pressure steam. The 
manufacturer or service man for 
the unit heater supplier are the best 
authorities to consult in this con- 
nection. Continuous and adequate 
drainage are important in the oper- 
ation of these heaters so traps and 
return mains should be kept in 
good working condition. It is also 
important to keep deposits cleaned 
from the louvers, fan and fan 
guard to maintain the air distribu- 
tion pattern. The thermostat and 
limit control, starter and other con- 
trol devices should also be kept 
clean for efficient operation. 

Question —A section of our 
sprinkler system caught during the 
last cold spell. We don’t want to 
have to install a full heating system 
here and are considering installing 
a couple of unit heaters. How 
much heat would be required? 


Answer — The type of sprink- 
ler system, wet or dry, is not men- 











YOUR —_ can be your STAR SALESMAN! 











RITE-HETE 
GLUE TANKS 





Save 
Glue 













RITE-HETE TANKS (Cookers) keep 
prepared glue ready to tap into 
smaller pots — speed production. Fur- 
nished complete with cord, plug, auto- 
matic heat control and agitator. LOW 
operating cost. Made in 5, 10, 15, 20- 
gallon and larger sizes 


Everything from silk labels and 
streamers to law labels. Top quality, 
lowest prices, fastest delivery. 












ALSO 
ELECTRIC GLUE POTS 


save time, labor and material. Thermo- 
stat regulated beat. A size for every 
need — !/;-pint 10-gallon or larger. 


For more information write 


ROHNE ELECTRIC MFG. CO., INC. 
24 E. Hennepin Ave., s 1, Minn. 


LABEL CORPORATION 


@ BOSTON: 1261-1295 Blue Hill Avenue, Boston 26, Mass. 

@ NEW YORK: 1472 Broodway, Room 523, New York, N. Y. 
@ CHICAGO: American Furniture Mart, Chicago 11, Ill. 

@ MID-WEST: Roger Muther, 28 Thorndell Dr., St. Louis 

@ WESTERN: Dick Dietrich Assoc., L. A., San Fran. and N. W. 


























LYON RED BOOK 3 Published since 1876 EXECUTIVE OFFICES 
Nationally Recognized as the Credit Reports 185 MADISON AVE., NEW YORK 16, N. Y. 
— for Credit Weekly a of Trade Boston 14, Mass. 
rotection xperience Rm. 1112, No. Sta. Indust. Bldg. 
Credit Reference Books Collections High Point, oh ee 107 West Green St. 
Salesmen’s State Editions A National Organization That Cincinnati 2, Ohio... 406 Elm Street 
(Pocket Size) Gives Justice to the Dealer Philadelphia 7, Pa......... 12 South 12th Street 
Weekly Reports and and Protection to the Grand Rapids 2, Mich. 





Supplement Manufacturer ; Ass'n of Commerce Bidg. 
LYON FURNITURE MERCANTILE AGENCY tro getes 15, Gai? 1080 $8 Broctony 


JOHN J. SIGERSON, General Manager 
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tioned. For wet systems, a temper- 
ature of a minimum 40 degrees F. 
should be maintained to prevent 
freezing. Dry system valve closets 
should be permanently heated. 
Wherever possible, all pipes should 
drain back to the dry valve. Where 
this is not possible, drip valves 
should be installed at low points, 
properly protected against freezing. 


Question —I let my foremen 
talk me into putting up suggestion 
boxes throughout the plant. The 
results have been a number of half- 
baked ideas, mostly unsigned. 
Those which might have some mer- 
it are not sufficiently detailed to 
give me much to work on. Do 
other plants have the same trouble 
and if not, how do they handle 
this suggestion routine? 


Answer — A furniture concern 
which reports very good success in 
getting worthwhile ideas from its 
employees provides well arranged 
idea blanks, with ample space for 
a drawing and statement of opera- 
tion, correction or adjustment. The 
blank has the following instruc- 
tions printed on the reverse side: 
1) State your idea completely and 
make rough sketch, if needed for 
illustration; 2) tell what the idea 
is supposed to accomplish; 3) tell 
how you came to develop this idea; 
4) explain how your idea can best 
be carried out; 5) illustrate this by 
presenting a problem, and then 
the present procedure or other solu- 
tions, and finally reason why your 
idea is the best solution to the prob- 
lem. 


Question — Our cutoff saw op- 
erators waste a lot of time rework- 
ing short lengths accumulated at 
the ripsaws where defects are ripped 
out. This material is returned to 
the cutoff saws and interferes with 
regular cutting production. Can 
you tell us a better way of handling 
this material? 


Answer — This problem has 
been worked out in another furni- 
ture plant in this manner. All rip- 
pings with defects containing sal- 
vage lengths of appreciable width 
are deposited by ripsaw offbearers 
onto a conveyor leading to two sal- 
vage saws, small air-operated chop 
saws. The operators of these saws 
have a list of cutting sizes for stand- 
ard parts and rework this material 
into these sizes. This frees the cut- 
off saws from handling this mater- 
ial and the volume of salvage is 
considerably more than when the 
regular cutoff saw operators were 
doing the job. 
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Question — We do a consider- 
able business in upholstered furni- 
ture with the decorator trade. One 
of these decorators has suddenly 
gone off the deep end over hand 
block printed fabrics. They are 
much more expensive than our 
regular fabrics and I for one fail 
to see many superior qualities. 
What can you tell me about hand 
block printing? 


Answer — One of the chief ad- 
vantages claimed for hand _ block 
printing is the purity of color pro- 
duced. It is generally character- 
ized by its bold effects and freedom 
from the so-called mechanical look. 
Its disadvantages include high costs, 
due to low production speed, and 
there seems to be some limitation 
in securing delicate shading. There 
are simulated hand block printed 


fabrics on the market that are low- 
er in cost which carry a very simi- 
lar effect to that secured with hand 
blocks. 


Question — I have just joined 
the design and development staff of 
a large furniture concern. My first 
assignment is to work up an average 
living room, dining room and bed- 
room suite for the modern home. 
Can you give me any idea of the di- 
mensions of the average living 
room, dining room and bedroom of 
the average modern home? 


Answer —A leading manufac- 
turer in the prefabricated home 
field advises that the average living 
room of the modern home is 12-34, 
feet by 19 feet; the average dining 
room — 12 feet by 13 feet; the aver- 
age bedroom — 13 feet by 13 feet. 
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The NORTHFIELD Guarantee 
We guarantee perfect satisfaction to anyone 


who may purehase our mac 


expense. 


hines, and if any 
reasonable exceptions are taken to their good 
performance, they may be returned at our 
















NORTHFIELD 


Single Chain Saw 


* 
MORTISER fm 
FOR MINIMUM + 
OPERATOR FATIGUE * 
* 
* 


FOR LONGER 


CUTTING EQUIPMENT 
LIFE *x * 


_ MACHINE is 
soundly designed 
for peak production, 
long life and minimum 
expense. The hydraulic 
feed assures maximum number 
of mortises per hour with mini- 
mum operator fatigue. Other 
features include; automatic 
safety stop, automatic clamps; 
and automatic oiling of chain 
saw and guide bar. 


HIGH SPEED, PRECISION 


© Band Saws 

© Surfacers 

® Wood Shapers 

© Jointers 

© Saw Tables 

© Mortisers (Chain & 
Hollow Chisel) 

© Universal Woodworkers 


WRITE TODAY FOR MORE INFORMATION 





= 
Worth field FOUNDRY & MACHINE CO. 


NORTHFIELD, MINNESOTA, U.S.A. 


x «*« * 
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NEW LITERATURE 





Furniture Hardware & Fixtures — 
Eight page catalog features six 
types of sofa bed hinges, two re- 
clining chair fixtures, rocker spring, 
bed unit and frame. All items are 
illustrated with specifications. — 
General Steel Products Co., Dept. 
FN, 1417 Tryon St., High Point, 
N.C. 
* 
Spray Booths — Every type, size and 
application are featured for the first 
time in a new 36 page catalog 
designated I-7000. Included are full 
descriptions and specifications for 
custom and ready-made units. — 
The DeVilbiss Co., Dept. FN, 
Toledo 1, Ohio. 
* 
Automatic Spring Machine — Four 


page folder features one machine 
which coils, crimps, knots and 
heat treats in one operation. Com- 
plete specifications and _ illustra- 
tions. — Wunderlich Spring Ma- 
chinery Co., Dept. FN, 310 S. Michi- 
gan Ave., Chicago 4, III. 


Springs and Accessories — Sixteen 
page booklet tells how to use and 
how to order. Line drawings depict 
a wide variety of products used in 
upholstered furniture manufacture. 
No-Sag Spring Co., Dept. FN, 21590 
Hoover Rd., Detroit 13, Mich. 


Rubberized Cushioning—Four page 
folder points out why this manu- 








NATIONAL 


Furniture 





Review FQUGiein, 
your big market 


They do 85.4% of total retail furniture and home furnishings store sales! 





They sell $873,675,733 of upholstered living room fur- 


niture annually. 


They sell $695,598,372 of bedding and sleep equipment 


annually. 


They sell $593,243,056 of bedroom furniture annually. 
They sell $533,187,641 of floor coverings annually. 
They sell $287,221 ,550 of draperies and curtains 


annually. 


They sell $271,554,920 of radios, TV and phonographs 


annually. 


They sell $254,843,848 of wood living room furniture 


annually. 


They sell $224,032,809 of kitchen furnishings annually. 
They sell $220,899 ,483 of dining room furniture 


annually. 


They sell $197,399,538 of refrigerators and freezers 


annually. 


They sell $172,855,151 of washers, dryers and ironers 


annually. 


They sell $162,410,731 of stoves and ranges annually. 
They sell $95,566,443 of lamps and shades annually. 
They sell $81,988,697 of sunroom, porch and outdoor 


furniture annually. 


They sell $53,788,763 of juvenile furniture annually. 


Review can get you a bigger share of this market! 
We've got the facts .. . and the figures, too. Write for a sam- 
ple copy and market data on the home goods field. 


NATIONAL FURNITURE REVIEW 
666 Lake Shore Drive, Chicago 11, Ill. 


Check These 
Vital Facts 


Greatest cover- 
age in the retail 
furniture field ans 
8,570 (ABC 6-30-56) 


Lowest cost... 

just 3¢ per-read- 
er-buyer, based on 
12-time page rate 











Largest renewal 
rate (87.55%) 





Highesteditorial 

acceptance 
among the men who 
make the buying 
decisions 









Only in Review 
can you be sure 
of reaching all the 
members of the Na- 
tional Retail Furni- 
ture Association 







Official publication of the National Retail Furniture Association. 


28 


FURNITURE NEWS 


facturer’s products have consistent 
high quality. Tells about certified 
test reports. — Queen City Tulatex 
Corp., Dept. FN, Burlington, Vt. 


Tufflex Fabric & Cushioning—Eight 
page folder features above two 
products and also Nu-Wood. Ample 
illustrations showing uses are fea- 
tured along with adequate descrip- 
tive material. — Wood Conversion 
Co., Dept. FN, Ist National Bank 
Bidg., St. Paul 1, Minnesota. 


Mouldings — Twenty six page cata- 
log pictures and lists sizes of various 
decorative mouldings for use on 
furniture and fixtures. Embossed 
mouldings, carvings and cut mould- 
ings (domestic) are generally stock- 
ed in gumwood or poplar. Im- 
ported mouldings are usually of 
beech. These woods lend themselves 
to use in conjunction with mahog- 
any, walnut oak and others since 
they may be stained to appear iden- 
tical.—Bendix Mfg. Co., Dept. FN, 
192 Lexington Ave., New York 16, 
N.Y. 
e 


Bedding & Furniture Supplies — 
Thirty six page catalog presents 
complete information on 124 prod- 
ucts and machines used in the 
manufacture of mattresses, box 
springs, dual purpose sleeping 
equipment and upholstered furni- 
ture. All products are illustrated 
and descriptions include informa- 
tion on standard packaging and 
shipping weights. —Bechik Products 
Inc., Dept FN, 650 Eustis St., St. 
Paul 14, Minn. 


Furniture Casters—Condensed four 
page catalog illustrates and de- 
scribes standard sizes, styles and 
types of casters available for furni- 
ture, TV consoles and other prod- 
ucts. — Nagel-Chase Mfg. Co., Dept. 
FN, 2811 N. Ashland Ave., Chicago, 
Ill. 
e 


Hardware Idea File — Colorful file- 
sized folder contains case history 
reports, illustrated catalogs, appli- 
cation tips and other helpful mate- 
rial. When new exclusive designs 
are the answer, stylists create pat- 
terns that meet individual cus- 
tomer’s requirements as to styling, 
function, cost and assembly ef- 
ficiency. — Amerock Corp., Dept. 





FN, 4416 S. Main St., Rockford, III. 
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HERMANCE 300 RIPPERS Let this 0 [ IVE R 


automatic Borer increase your 
production of close center 
a boring 






This Borer can increase 
production up to 50 per 
cent. It bores two holes 
horizontally—7,,” to 314” 
centers in any position, 
using one head. Unit is 
easily removed to insert 
a single bit adapter for 
boring large diameter 
holes. Automatic feed 
and hold-down clamp - 
17, 22 strokes a minute. 





Now built to gang rip boards 8, 12 or 16” wide 
into multiple strips at one pass, at fast feeds. 


Motor 15 to 50-H.P. All ball and needle bearings. iH 





. . . ” . . . 
Good for single saw ripping up to 6” thick. Oliver No. 82D Borer is fitted with Spindles rotate at 3600 r.p.m. 
- - , same horizontal two-spindle head as f s ihe rark C 
For flooring, box, furniture, millwork, dowel, rule No. 81D, but has hand feed. tsa Gecak week. Wilts 
first class Borer at moderate price. for Bulletin No. 81D. 
manufacturers. 
. * ° Oliver makes automatic horizontal borers for 
Write for full infor tion. / ms" boring up to 14 holes simultaneously. Also 
: \ ; vertical borers for production work 
BOX 359, WILLIAMSPORT, PA. Geand Gaptte eee 




















HEAVY-DUTY 


POWER FEED 
WITH 8 SPEEDS 





Speeds Production...Increases Profits 


Lineberry Factory Floor Trucks labor cost. Their long, long- 





e Compact, powerful, precision- are engineered and constructed {gti seg: 
: : astin uality is 
built unit to carry heavy overloads, roll g quality is a source of 


: added profit because of minimum 

° Sturdy, t easily and move fast. Thus speed- Saat 
urdy, central support column ing up production all along the upkeep and depreciation cost. 
¢ Gear-box and motor totally enclosed line. A vital necessity if you are Write for catalog and price list 


° Better traction by large to show a profit at today’s high and see for yourself. 
312" feed rools 


rie main ILIINJEIBIEIRIRY 


WWele) oe) Tdnicmu\aiiniss FOUNDRY & MACHINE CO. 


66 Marine i st Washington, WN. ¥. : 
—s 318 Forrester Ave. North Wilkesboro, N. C. 


SINCE 1924 
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®@ Immediate Delivery From Stock 


@ "Custom Look” at a Low Produc- 
tion-Price 

®@ Available With or Without One- 
Piece Ferrule-and-Glide 


@ Walnut, Mahogany, Blonde, 
Black, Pumice Finish or Unfinished 


e 6” High 
WRITE! WIRE! CALL! TODAY! 


KRT, Incorporated + South Haven, Michigan 


Manufacturer of 
Quolity Furniture Parts 








oo 
rincess pssena 
HOTEL ¢ INN @ COTTAGES 
Special Seasonal Rates 
New Sw:mming Pool. 
Enjoy this six acre resort 
with hotel, inn and cot- 
tages, in a delightfully 
warm climate. 
Tepee Cocktail Lounge. 
Shuffleboard. 

Near to golf, dog racing, 
auto racing, fishing. 
An ideal hotel for family 
vacations — perfect for 
conventions. 


‘Write for information today of see your own 
travel agent 


401 SEABREEZE BLVD. 


DAYTONA 
BEACH | 


im Ke):110).\ 
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These exclusive FURNITURE News charts are 
based on data supplied monthly by N.A.F.M. 
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UPHOLSTERED TRENDS 





These exclusive FURNITURE News charts are 
based on data supplied monthly by N.A.F.M. 
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Designed to serve 


the Chicago home- 
furnishings markets 


—* 


Mail issues to 12,500 
top-rated retail dealers 


>K 


Big pictures, 
new dress splashed 
with gold and red 


The CHICAGO MARKET DAILY 
offers you the most effective 
and economical way of reaching 


® Retail buyers planning to 
attend the Chicago market— 


® Retail buyers actually shop- 
ping the Chicago market— 


® Retail buyers just home 
from the Chicago market— 


Use the DAILY for your Market story. 


CHICAGO MARKET 


DAILY 


published by 


AMERICAN PUBLICATIONS, INC. 


666 Lake Shore Drive Chicago 
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furniture hardware 
since 


TAPERED AND STRAIGHT 
FERRULES 
ROUND AND SQUARE 


Genuine brass, 
finished 
satin. 


Write for 

information on 
other metals 
and finishes 





: 


FERRULES WITH 
BRASS AND PLASTIC 
SELF LEVELERS 


Ferrules 
designed and 
finished for 
the production 
of fine furniture 











LEG BRACKETS AND PLATES 

We manufacture over 
900 items and are 
continually adding 
to this line 


WINZELER STAMPING CO. 


29 WABASH AVE. 
MONTPELIER, OHIO 
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Furniture | 
cz News | 


vp-uP-UP 


DISTRIBUTION in over 4,000 plants which do 94.6% of buying 
in furniture, bedding and upholstering industries in U.S.A. 












EDITORIAL content based on selected news which affects design, 





profitable production and marketing of industries’ products! 
READERSHIP by executives responsible for management, production, 
purchasing, sales and design who get what they ask for! 


ADVERTISING pages increasing steadily as Furniture News proves 
amenian 00 | its value in sales, service and prestige benefits! 
pysusHeo AT A CHAO 1 INONS , 

poe (Aik SHORE 





SUperior 7-6110 « SUperior 7-4100 « Teletype CG 2583 


PUBLISHED AT AMERICAN FURNITURE MART, 666 LAKE SHORE DRIVE, CHICAGO 11, ILLINOIS 


WANT MORE DATA? YOU MAY PHONE FREE! 
@ NEW YORK—Dial 211 ask for Enterprise 6698 


@ PHILADELPHIA—Dial 0 ask for Enterprise 6030 
@ BOSTON—Dial 211 ask for Enterprise 0340 @ PITTSBURGH—Dial 211 ask for Zenith 0157 
@ CLEVELAND—Dial 0 ask for Enterprise 6222 


@ ST. LOUIS—Dial 211 ask for Enterprise 8336 
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JA /When in CHICAGO... 
Dine at 


the beautiful 





RESTAURANTS 
ed 
Nationally famed for unexcelled 
© Cuisine and Beverages 





© Service and Facilities 
© Atmosphere and Decor 
( Open Every Day from 11 AM to 2 AM 
\ \ Enlarged Parking Areas 
| \\ Write for colorful, illustrated folder 
“ALLGAUER’S-ON-RIDGE” ALLGAUER’S FIRESIDE 
6666 Ridge Avenue On USS. 41 
BRiargate 4-6666 at 7200 N. Lincoln Avenue 
\ Lincolnwood 
\ \ JUniper 8-8600 
! 
Member Diners Club 
HOT SPRAY 
HEATERS 
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Pass It Along To Your Dealers 


HaAnpb-TO-MOUTH BUYING is currently 
the order of the day among furniture retailers. 
Reasons for operating in this manner, they say, 
are many and readily apparent. They include 
the high cost or actual shortage of warehouse 
space and higher overall costs of doing business. 
These are only a few of the factors which they 
say dictate a need to reduce inventories and try 
to bolster margins by getting bigger turnover 
on smaller stocks. 

Not so apparent are the pitfalls of such a policy. 
They are more likely to be obscured by the up- 
ward tendencies of retail capital costs, especially 
the kind of long term, more or less permanently 
employed funds which can be used for inventory 
investments. 

Similar conditions of continually spiraling costs 
are also visiting every furniture factory in the 
country. Indeed, it appears to be one of the 
biggest problems this year for all industries as it 
has been for many seasons past. No matter what 
kind of a cost-cutting mood manufacturers may 
be in, they experience extreme difficulty in trying 
to level off the effects of widespread wage in- 
creases tied to new highs in the cost of living 
index by escalator clauses and the new high 
price of steel incident to an 18 to 20 cents per 
hour wage increase being made effective July 1. 

Increased efficiency in factories helps to hold 
the line. During the current year woodworking 
companies are installing more than 80 million 
dollars worth of new cost-cutting machinery and 
equipment. Unusual new designs being shown 
at the 1957 Summer Furniture Markets were de- 
veloped for the purpose of giving the customer 
as much as possible for his money. But keen 
competition, acting as a brake on prices, can only 
go so far in helping hold the price line. 

In other industries, nearly complete automa- 
tion helps many to buck the trend. A few have 
been able to boost productivity and lift profit 
margins. Furniture isn’t too far advanced al- 
though initial steps toward partial automation 
are making headway. Disruption of the normal 
profit ratio by boom or bust ordering by dealers 
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will slow it down because they, likewise, need 
capital in their business. Periodic “living off the 
inventory” disrupts the flow of goods from furni- 
ture factories far out of line with the curve of 
retail sales. It imposes a penalty both on manu- 
facturers and retailers, because increased costs 
must be passed on if a factory is to stay in business 
and grow. 

Costs are still headed skyward. Don Mitchell, 
president and board chairman of Sylvania Elec- 
tric Company says, “I can see no forces operating 
in the next decade that will stop wage increases 
from being greater than increased productivity.” 
This can only mean higher prices for furniture 
as well as all other consumer goods. It means 
present values offered by most manufacturers are 
as great as can logically be expected for the long 
term. 

Manufacturers and their salesmen will do well 
to pass this information along to their dealers 
during the summer markets. These dealers will 
be forced to buy new stocks at higher prices when 
the new boom, which will most certainly replace 
the one now waning, arrives. In the past seven 
years our population increased by 19,000,000, an 
average of 2,700,000 per year. Last year the in- 
crease was 3,000,000 and Walter Williams, Under 
Secretary of Commerce, expects there will be 
9,000,000 more customers to be served by our 
industry by 1960. 

Dealers can be impressed with the fact that 
they contribute to higher manufacturing costs 
and higher resale prices when they order in too 
small quantities. They miss sales and lose ef- 
ficiency in their own operations when they are 
under-inventoried. They can be told they make 
more money by selling furniture than by specu- 
lating on future prices. But they seldom realize 
it is just as risky to underbuy as overbuy. 
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If you pride yourself on your Bedding and Furniture. 


Demonstrate its Quality Construction through 


ENGTH of STEEL 


Wire 





Insulators 





Perm-A-Lators Give You a Powerful New Sales Idea! 


Here’s a new selling reason that shouts 
QUALITY CONSTRUCTION! It scores with 
dealers and homemakers alike, because everyone 
knows steel is stronger . . . longer lasting! You 
can demonstrate the quality of your products thru 
“Strength of Steel” Perm-A-Lator Wire Insulators 


supporting the padding! 

NEW CUT-OUT KIDS DISPLAY shows why furniture and 
mattresses need the extra “Strength of Steel” wire 
insulators. These store-tested displays have proven 
— it’s easier to sell thru the “Strength-of-Steel” 
sales feature! 


Let This PERM-A-LATOR Sales Feature Help You Sell! 














@ FREE® cut-out Displays and Demonstrators 


WRITE TODAY — Get this new traffic-stopping display with 
the cut-out kids... new test display shows how Perm-A- 
Lators work with actual samples. . . nationally advertised 
tags. Powerful Perm-A-Lator Sales Aids that emphasize 
“Strength of Steel” quality in your products. 


Perm-A-Lator Wire Insulators made by 


FLEX-O-LATORS, INC. 


Carthage, Mo. Plants in Carthage, Mo., ond New Castle, Pa. 





Whitney 


Se Wordds. finest uilt- 


PRODUCTION SURFACERS 





NO. 105 ‘SINGLE SURFACER 
24” width x 8”. Variable Feed: 20 to 60 
f.p.m. Cutterhead Motor: 72 or 10 H.P. 


NO. 32A SINGLE SURFACER 
24” & 30” widths x 734’. No. 297A—36”, 40° 
& 44” widths. Variable Feed to 80 tom. 











NO. 37 SINGLE SURFACER 
Extra Heavy Duty. Widths, 32”, 40”, 44” 
and 50”. Variable Feed to 100 f.p.m. 


In Our 118th Year 


NO. 97 DOUBLE SURFACER 
30”, 36”, 40” and 44” widths. 
Planes stock 4’ to 7” thick. Var- 
iable feed: 30 to 90 f.p.m. 


The hundreds of Whitney Single and Double Surface Planers 
in the field today enjoy an enviable record of performance and 
service and attest to the fine quality of construction of Whitney 
planers. Today Whitney Single and Double Surfacers are the 
finest production planers ever built by Whitney, incorporating 
every time-tested and proven feature gained from more than 100 
years of experience and know-how in fine planer construction. 


What does this mean to you, a prospective planer purchaser? 
It means high quality, lowest cost planing, high production, low 
maintenance over the years and long, trouble-free service — the 
safest, soundest planer investment you can make today. 


Write for bulletins. Ask for bulletin WPD3 for 97 
Double Surfacer or bulletin WP53 for Single Surfacers. 


BAXTER D. WHITNEY & SON, Inc. 


Planer Specialists for more than 100 years 


PLANERS © SHAPERS © AUTOMATICS © VARIETY SAWS © BACK KNIFE LATHES 
WINCHENDON, MASSACHUSETTS, U. S. A, 














